
RGA’s Comprehensive One Day Workshop Teaching the 
Latest in Leading Edge Skills and Strategies to Create 

Immediate Sales and Income Results

HIGH PROBABILITY 
M A R K E T I N G

2 0 0 9

Gary Ryan Blair Christine Comaford Charles Whitnel Lehman Hailey 
How To Consistently 
Exceed Your Personal 
Goals and Sales Quota

Failure is Not An Option: 
Creating New Results is 
Your Best Solution

High Probability 
Prospecting, Presenting, 
and Closing The Sale

Leading Edge 2.0 Internet 
Marketing for Immediate 
Results From A – Z

Presenting proven solutions in professional goal setting, prospecting, lead generation, mind-
set and internet marketing to help you quickly locate and identify quality qualified prospects 
for your product or service regardless of the economic conditions or the marketplace.

Tuesday June 16th 2009  8:30am – 5:30pm  Nashville TN

P r o d u c e d  B y
Reserved S e a t i n g
6 1 5 - 4 7 3 - 4 6 7 6
www.rgaseminars.com



Gary Ryan Blair Christine Comaford 

Lehman Hailey 

How To Consistently 
Exceed Your Personal 
Goals and Sales Quota

Failure is Not An Option: 
Creating New Results is 
Your Best Solution

High Probability 
Prospecting, Presenting, 
and Closing The Sale

Leading Edge 2.0 Internet 
Marketing for Immediate 
Results From A – Z

With 25 years of sales 
and marketing experience 
Charles will present his 
greatest selling tools and 
marketing secrets in this 

powerful session.  There is NO theory here, only real world 
tactics and strategies to empower you to explode your results 
and income.  Charles has studied and worked with many of 
America’s greatest and most respected trainers and marketing 
experts including Brian Tracy, Don Hutson, Steve Brown, Bill 
Brooks, Ron Willingham and Tom Hopkins only to name a few.  
Expect the tools, tactics, word tracks and philosophies that you 
can immediately take to the field to double or even triple your re-
sults tomorrow morning!  In this session Charles will provide you 
the main points of every aspect of his newest training material, 
The High Probability Marketing Course, as he presents each 
step of a new refreshing approach to prospecting, presenting, 
closing the sale and leaving each appointment with a stack of 
new pre-qualified referrals.

Lehman Hailey has become 
one of America’s brightest 
new internet marketing stars.  
His down to Earth straight for-
ward and no nonsense teach-

ing style will provide you with the simple steps, processes, tools 
and mindset so you will leave this session knowing that you 
can master the internet and can learn the latest internet skills 
by simply duplicating what this session will teach you. Internet 
Marketing Topics include: How to Find Your Target Market, How 
to utilize Twitter, Facebook, MySpace, UTube, LinkedIN, Splash 
Pages, Auto-responders, Pay Per Click Advertising (PPC), Ar-
ticle Marketing, Video Marketing, Ezines and Blogs to create 
endless high quality pre-qualified leads for whatever products or 
services you are marketing.  Also covered: Press Release Mar-
keting, Linking and Search Engine Optimization (SEO), PLUS 
How to master the king of the internet, Google, and get your 
website on the first page within 3 – 5 days starting from zero. 
Powerful Concluding Session!

Gary is the best selling au-
thor of Goals Setting 101, 
The 10 Commandments of 
Goal Setting and Everything 
Counts: High Velocity For-

mula for Maximum Achievement. He is one of America’s most 
respected business success coaches and is a true visionary 
and is an exceptio nally gifted conceptual thinker. As one of the 
top speakers on personal success in the world he is dedicat-
ed to helping his clients win big by creating focused, purpose 
driven lives.  Gary is President and Founder of The Goals Guy, 
a highly focused training organization whose only mission is 
to help clients build and sustain superior performance through 
setting and achieving goals.  He accomplishes this objective 
by helping business owners, corporate executives, and sales 
professionals manage their time, set priorities, and learn how 
to stay focused to achieve extraordinary goals and grow your 
personal results fast. 

Since 1990, Christine Co-
maford has guided over 100 
small businesses and more 
than 700 of the Fortune 1000 
in effecting proactive, inten-

tional change. Christine works with all types of businesses and 
individuals to create powerful lasting change, which requires an 
entrepreneurial mind-set. She knows the issues involved in en-
trepreneurship. Christine has founded five companies, all which 
either went public or were acquired at a profit. Renegade en-
trepreneur and runaway success story, Christine Comaford has 
lived the kind of life most of us only dream about. From model 
to monk to multi-millionaire, she has always gone after what she 
wanted and achieved significant results in the process. She’s 
won, lost, worked, played, and every step of the way, she’s writ-
ten her own rules. Now Christine is ready to tell her story. In this 
session, she’ll show you how to make your dreams come true. 
Your way. Your rules.

Lead Generation, Mindset, Goals Setting,
 Internet Marketing for Uncertain Economic Times

Charles Whitnel



Lou Holtz
Speaking for RGA was 

special. Excellent event !
...a complete sell out !

Jeffrey Gitomer 
RGA’s SuperStars of Selling 

was magnificent!  Truly a 
world-class program.!

Les Brown
Speaking at your Super 

Conference was a 
wonderful experience

Lee Milteer
Congratulations RGA! 

Another awesome event. 
Super job.

RGA is a Nashville-based personal empowerment training company founded in 1985.  Today RGA serves over 3,500 
client companies with over 100,000 business people having attended at least one of RGA’s national business success 
conferences.  Over the past 15 years RGA has created and produced over 100 world class training events featuring 
some of America’s most recognized success experts including: Anthony Robbins, Lou Holtz, Rick Pitino, Lee Milteer, 
Les Brown, Dr. Robert Schuller, Zig Ziglar, Danielle Kennedy, Brian Tracy, Tom Hopkins, Lady Margaret Thatcher, and 
the late Dr. Norman Vincent Peale, Og Mandino and Paul Harvey.

Comments from Previous RGA Success Conference Speakers

Brian Tracy
Working with RGA for the 

past 20 plus years has 
been a great pleasure me.  

VIP Seating = Code VIP
Reserved Front Section Class Room Style Seat-
ing, Networking Luncheon with the Speakers 
and other Key Decision Makers. VIP Name 
Badge, Conference Workbook and VIP Bonus 
Package.  

Standard Seating = Code STA
Standard Reserved Seating, Name Badge, 
Conference Workbook, Standard Bonus Package.  

Vendor Display = Code TAB
Reserved Tabletop Display at the Conference for 
Networking and Showcasing Your Business Products 
and Services. Very limited.  One Conference Ticket 
Purchase is Required. You May Share a Display. 
INVESTMENT $997

SuperConference 2009

“Take a Day...To Invest in Yourself!” ®

Al Menah Shrine Ballroom 
1354 Brick Church Nashville, TN

Direct Connect: 615.473.4676
Registration Fax 800.775.0735

Email: Salesmeeting@comcast.net
Website: www.RGAseminars.com 

High Probability Marketing
The Lunch & Learn Sales Skills Luncheon 
FREE $2500 OFFER - Held in YOUR office!

Critical Question 1  

What would 100% – 300% percent increase in deals closed for each and every sales person on your team do for your bottom line?

Critical Question 2   

Will your sales team appreciate and benefit from “Experiencing” High Probability Marketing, a very unique and powerful FREE 

$2500 Training Session with a potential of 100% - 300% increase in each participant’s personal results, to be held in your office 

with NO financial obligation to you?*

If so..... See the full detailed summary of 
this opportunity for your sales!



Phone: 615.473.4676   
salesmeeting@comcast.net 

Charles Whitnel
This sales meeting is presented at NO CHARGE to enhance the productivity of your entire 

sales team and to introduce RGA’s upcoming High Probability Marketing Seminar 
coming to Nashville on Tuesday June 16, 2009

John "J.B." Butigan

Phone: 901.634.2584   
jbseminars@yahoo.com

President/Host/Trainer Vice President/Trainer


